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Introduction

ECO Integrated Technologies, Inc. sets the standard for clean and 
accessible water by reducing and monetizing waste for the world through its 
portfolio of innovations, each having an environmental and economic 
impact.

“A compelling offer is ten times more effective than a convincing 
argument.”  
- Scott Donnell, ECO Integrated Technologies, Inc. Independent Director
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Business Strategy and Pathway to Growth
Our business model is highly efficient and effective, giving companies the cleantech products and services the 
industry needs to help build and promote a profitable, green business. We in turn have a high rate of customer 
retention and brand loyalty. 

We are the compelling cleantech offer:

ECO HydroFlow™ has a full range of water conditioners providing a chemical-free solution for the harmful effects of 
scale, corrosion, bacteria, and algae. 

ECO AquaFlex® is an open-cell foam product platform for detection / removal of oil, chemical contamination and 
harmful bio growth from water. 

ECO AquaVap™ remediates polluted and contaminated water, such as produced water from the oil and gas 
industry, through evaporation. 

ECO Regenion™ converts waste into clean energy and useful by-products while benefitting landfills and waste sites. 

ECO Vortex™ deconstructs waste into secondary fuels and commercial commodities. 
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Cleantech: any process, product, or service that reduces negative environmental impacts through significant 
energy efficiency improvements, the sustainable use of resources, or environmental protection activities. [ ]



™

ECO HydroFlow, LLC has a full range of electronic 
physical water conditioners providing a chemical-
free solution to the harmful effects of scale, 
corrosion, bacteria, and algae. The economic 
benefits of water, energy, chemical and 
maintenance savings are unmatched. 
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AQUAFLEX

™

ECO AquaFlex, LLC open-cell foam does not 
absorb water. It absorbs oil and chemicals into the 
open-cell capillary network while repelling water. 
The buoyant foam material is 70% lighter than 
conventional booms. Sustainability without 
compromise.
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ECO AquaVap, LLC’s innovative technology, 
under development, will evaporate produced 
and frac flowback water from oil and gas 
drilling and production, contaminated water 
from multiple types of industrial users, and 
leachate from landfills.
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ECO Vortex, LLC is a waste management tool that 
reduces the size of waste while creating value-
added secondary fuels and commercial 
commodities from commercial and residential 
waste materials.
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ECO Regenion, LLC turns waste into energy and 
commercially viable by-products while cleaning up 
the environment. ECO’s environmental 
technologies bring greater profitability to markets 
we serve while providing more efficient and 
sustainable operations. ESG in action.

™
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Management Team

Jess Rae Booth, Chairman & CEO 
Jess Rae Booth serves as Chairman of the Board and Chief Executive 
Officer. Prior to the formation of the ECO entities, Mr. Booth served as Chief 
Executive Officer of various private and public entities across diverse 
industries, including real estate, financial, technology and healthcare. 

Mr. Booth served on the California State University, Fullerton’s Dean’s 
Advisory Board for Business and Economics. With his US Air Force 
experience in the Vietnam War, Mr. Booth is known by all as a passionate 
leader who keeps pushing and never gives up.

Kristin Johnston, VP Special Projects
Kristin Johnston serves as the Vice President of Special Projects. She has 
served as Vice President of Administration and Special Projects for various 
private entities across diverse industries, including real estate, financial, 
technology and healthcare.

Her diverse talents enable her to manage internal initiatives and outsourced 
resources on behalf of ECO in the areas of legal, finance, Human Resources 
and general administration.

Walter E. Carlson, Board Member & CFO
Walter E. Carlson is Chief Financial Officer. Mr. Carlson has worked as 
Chief Financial Officer and/or Vice President of Finance for various entities 
across diverse industries, including real estate, financial, technology and 
healthcare. 

Earlier in his career, Mr. Carlson was a Certified Public Accountant with 
many years of experience, serving two accounting firms with a particular 
focus on tax, real estate and retirement plans. Mr. Carlson is a truehearted 
Wolverine with a BBA and MBA from the University of Michigan. Mr. 
Carlson served in the United States Army and was deployed to the Vietnam 
War.

Mark Timm, Independent Board Member
Mark Timm has been a serial entrepreneur and exponential thinking 
practitioner for nearly two decades. He has started more than a dozen 
companies, several of which have multiplied and been sold, and has 
consequently participated in several equity events. His businesses have 
been built with international footprints in more than a dozen countries 
across diverse industries from retail to wholesale and from product 
manufacturing to digital marketing and real estate. 

Mark is the best-selling author of Mentor To Millions and today spends his 
time and talents investing, advising and serving on the board of directors of 
publicly traded and private companies where he can leverage his 
experience and relationships achieving exponential growth and shareholder 
value. 
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Scott Donnell, Independent Board Member
Scott Donnell is a visionary entrepreneur who has created many leading 
companies in biotech, education, and entertainment industries. He is the founder 
of Apex Leadership Co, a fundraiser for schools; HeroMaker Studios, and NFT 
Comic Book Company; Hapbee Technologies, a biotech company in mental health; 
and GravyStack, a financial literacy bank account for kids. 

With over 600 employees, his companies serve tens of millions of customers 
annually. His expertise is in creating new industries, recruiting the perfect team, 
and building self-multiplying companies. Scott has been featured in Bloomberg, 
Fox, NBC, The Wall Street Reporter, and the Entrepreneur Franchise 500.

Col. David Anderson RET. Advisory Board Member 

Colonel David Anderson USA RET. brings to ECO significant leadership experience 
in the field of water and waste material management serving the Army Corps of 
Engineers as Commander of the well-known and highly respected Baltimore 
Division overseeing over a thousand-member team and a multibillion-dollar 
budget.

Upon retirement from the US Army, he served as CEO of Bay West LLC, a $65 
million environmental consulting and industrial services firm. He is a West Point 
graduate and holds two master’s degrees. Currently Founder and Head of 
Proviamo, LLC.

Deuce McAllister, Advisory Board Member 
New Orleans Saints Super Bowl Champion and Mississippi/Louisiana Hall of 
Famer, entrepreneur, and philanthropist is a motivated and enthusiastic 
communications and marketing professional who has developed significant 
relationships both through his sports career and his service to the community. 
Deuce has substantial knowledge about the solid waste and recycling industry and 
grew into a leader in operations and marketing in the Gulf South Region. 

He attributes his track record of success to a collaborative leadership style to 
spearhead the development of new products, new policies, and a new go-to-
market process for the organization as well as leveraging relationships to create 
strong and lasting business relationships.

Carin Meyer, Advisory Board Member 

Carin Meyer has over 17 years of experience in the Oil and Gas Industry, holds two 
master’s degrees and currently specializes in pipeline control, leak detection, cyber 
security, theft detection, monitoring, and Supervisory Control and Data Acquisition 
(SCADA). 

She is a certified Endorsed for Unclassified Cryptographic Information (EUCI), 
Instructor and periodically testifies and advises Congress on matters relating to 
Pipeline and Hazardous Materials Safety Administration (PHMSA), Clean Water 
Act, Clean Air Act, and regulatory guidelines.

Board of Directors and Advisors
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NASDAQ:  MEG

Stock Price: $42.00

Market Cap: 1.26B

Company Description: 
Montrose is a leading 
environmental services 
company focused on 
supporting commercial 
and government 
organizations.

NASDAQ: QRHC

Stock Price: $6.11

Market Cap: 120.80M

Company Description:
Quest Resource Holding 
Corporation, together with 
its subsidiaries, provides 
solutions for the reuse, 
recycling, disposal of 
various waste streams and 
recyclables in the United 
States.

NASDAQ: HCCI

Stock Price: $32.38

Market Cap: 782.98M

Company Description: 
Heritage-Crystal Clean, 
LLC, provides parts 
cleaning, hazardous and 
non-hazardous waste, 
and used oil collection 
services to small and 
mid-sized customers in 
the industrial and vehicle 
maintenance sectors.

NASDAQ: GFL

Stock Price: $28.60

Market Cap: 9.83B

Company Description: 
The company offers non-
hazardous solid waste 
management, infrastructure 
and soil remediation, and 
liquid waste management 
services. 

Competitor Market Comparison
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Market Opportunities

üThere are 8 billion people in the world, 335 million in the USA. Humans create an endless market for ECO’s technologies.

üThere is a tire thrown away for every American alive every year creating an unlimited revenue opportunity.

üThere are 2,600 railroad ties pulled up for disposal for every mile of rehabilitated rail. 

üWindmill blades have a $3,500 to $5,000 disposal cost per blade and have a limited lifespan (3 to 5 years). Bird strikes on 
one blade disable all three blades. 

üMunicipal Solid Waste (MSW) burdens thousands of US landfills that are being shut down by regulatory agencies due to 
significant volume issues that no other environmentally sound technologies can address except ECO. 

üCommercial HVAC systems consume trillions of gallons of water annually. ECO’s technology reduces this consumption 
by over 75%. 

üThe suite of technologies deployed by ECO into the markets creates a virtual annuity of net-to-net revenues to ECO’s 
earnings, shareholder value, goodwill, and PCOAB compliant equity valuation.

Fostering the growth of shareholder value with global ecological improvement through 
the economic stewardship of Intellectual Property and Innovative Technologies
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Capital Requirements

Phase 1: $3,000,000
Accumulate IP, Secure Partnerships, Produce Inventory, Expand Sales Force 

Offered to Accredited Investors – Investment via Pre-Registration Purchase

Phase 2: $10,000,000
Expand Domestic and International Operations. Continue to Acquire IP

Exit Strategy / Go Public via  RPO (Reverse Public Offering) and SEC S-4 Registration in 2023

** THIS IS NOT AN OFFER OF SECURITIES. ALL OFFERING INFORMATION IS CONTAINED IN THE PRIVATE PLACEMENT MEMORANDUM OF ECO INTEGRATED TECHNOLOGIES, INC. OR AS FILED WITH THE U.S. 
SECURITIES AND EXCHANGE COMMISSION.
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Corporate Office
ECO INTEGRATED 
TECHNOLOGIES, INC.
23986 Aliso Creek Road, #312 
Laguna Niguel, CA 92677

Texas Field Office
825 North Calhoun Street
Fort Worth, TX 76164

Tel: (877) 477-0021

ecoiti.com

Corporate Counsel
SICHENZIA ROSS FERENCE
1185 Avenue of the Americas
31st Floor
New York, NY 10036
Tel: (212) 930-9700

IP Counsel
CALDWELL
100 Wilshire Blvd.
Suite 470
Santa Monica, CA 90401
Tel: (310) 565-9995
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CAUTIONARY NOTICES
Securities Law Disclaimer

The information contained herein has been prepared for informational purposes and is not an offer to buy or sell or a solicitation of 
an offer to buy or sell any security or to participate in an investment strategy. Any offering of securities shall be pursuant to a 
definitive Private Placement Memorandum and Subscription Agreement, which may supersede this information in its entirety. This 
information is intended to be distributed to and viewed only by Accredited Investors as defined by the Securities Act of 1933.

Forward Looking Statements

This presentation contains forecasts of prospective financial information that have been prepared on the basis of assumptions as 
to future events which management expects to take place and the actions management expects to take as of the date the 
information is prepared. Past performance may not be indicative of future results. Therefore, no current or prospective investor
should assume that the future performance of any specific investment, investment strategy, or product made reference to directly 
or indirectly in this document, or indirectly via link to any unaffiliated third-party website, will be profitable or equal to corresponding 
indicated performance levels.
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